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Backed by years of live events, trusted audiences, and a
rapidly growing ecosystem focused on investing,
ownhnership, and long-term capital allocation.

2,300+ 5 Years+ 2M+

Paid Private Community

Premium Live Experiences Total Reach
Investors, operators . : .
» OP r Professionally produced events Powered by a network reaching @ Miami, FL
entrepreneurs, and business _ _ _ N
owners engaged in markets, focused on investing, capital more than 2 million investors,
investing, and long-term allocation, entrepreneurship, and founders, operators, and wealth-
wealth creation. the future economy. builders across media, community,

and live events.

The next decade of wealth will be built around technology, ownership, and infrastructure.
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WHERE CAPITAL

GOES NEXT

A premier conference exploring the future systems driving wealth creation. -

EMERGING WEALTH TRENDS

Future Wealth explores the
structural trends shaping the
future economy, from Al and
infrastructure to ownership,
digital systems, and capital

flows.

STRATEGIC CAPITAL ALLOCATION

How investors, operators, and
institutions position capital across
emerging technologies, economic

shifts, and evolving global systems.

-

WHERE WEALTH IS GOING._

Technology, infrastructure,

. ownership, and global.capital .

" flows are reshaping how long-’

term wealth is created and

preserved.

- -——
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WHY BRANDS ALIGN WITH

FUTURE WEALTH

Engage directly with investors, founders, executives, and high-income
professionals influencing wealth creation.

PREMIUM ~ STRATEGIC EXECUTIVE LONG-TERM
AUDIENCE POSITIONING ENVIRONMENT VALUE

Affluent investors, Align with the Professional, executive- Future Wealth is a
operators, founders, conversations shaping level environment recurring media,

and capital allocators Al, infrastructure, designed for community, and
focused on long-term ownership, and the meaningful networking executive ecosystem.
wealth creation. future economy. and business

relationships.
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THE EXPERIENCE:
MAIN STAGE

The stage for the ideas, markets, and strategies reshaping global wealth.

FUTURE WEALTH ‘ FOUR CORE
INTELLIGENCE TRACKS

High-signal Programming built
conversations on the around Future Markets,
markets, assets, Compute, Data &
technologies, and Energy, Real Estate &
capital shifts shaping Real Assets, and Digital
the next era of wealth. Assets & Alternative

Capital.

ACCESS TO WHAT'’S
NEXT

A platform to discover
emerging opportunities,
new ideas, and future

wealth-building vehicles.

RELATIONSHIP
BUILDING

Curated networking, VIP
experiences, private
conversations, and partner
opportunities designed to

create real relationships.
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THE EXPERIENCE:

BREAKOUT

Tactical education. Real-world strategy. Actionable insights.

TACTICAL WEALTH TRACK-SPECIFIC IMPLEMENTATION
SESSIONS STRATEGY OVER INSPIRATION
Breakout rooms are Sessions organized Designed for real

built for practical, around markets, frameworks, tools, case
focused conversations compute/data/energy, studies, and strategies

that go deeper than the real estate, digital attendees can actually
main stage. assets, and alternative apply.

capital.

The Next Era «
ownership, Tect
Strategic (

OWNERSHIP TEC!

SMALLER ROOMS.
DEEPER ACCESS.

More direct interaction
with experts, operators,
investors, and founders

in a focused setting.
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PROJECTED ATTENDANCE +
AUDIENCE SCALE

The stage for the ideas, markets, and strategies Entrepreneurs &

reshaping global Wealth. Business Owners___
15K+ 500-750+
Total Prior Event Attendees Projected Attendance

Investors &

5 Years of paid, in-person attendees across Planned attendance range based on historical Capital Allocators
multiple sold-out and high-attendance live sellouts, expanded scope, multi-stage

events, validating real demand and programming, and extended promotion.

execution. Active Traders

Active traders with growing long-term investment focus.
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PROJECTED ATTENDANCE +
AUDIENCE PROFILE

The stage for the ideas, markets, and strategies reshaping global wealth.

ATTENDEE PROFILE

An active, wealth-focused
audience of investors, traders,

founders, business owners,

executives, and professionals
who evaluate platforms, tools,
strategies, and opportunities

with high intent.

Core Age Range: 25-44

Audience Type: Investors, traders, founders, business owners,
executives

Market Behavior: Market participants and platform evaluators
Income Profile: Above-average household income

Purchase Intent: High interest in financial tools, investing
platforms, real estate, digital assets, business services, and

wealth-building products
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PARTNERSHIP OPPORTUNITIES:
PRESENTING PARTNER

Top visibility sponsor level across Future Wealth 2026, including
brand alignment, event access, and premium recognition.

* Highest-level year-one partner position

* A Dedicated 45-minute main stage partner session subject
to Future Wealth approval.

* Premium 20x20 booth
* Premium logo placement on event materials
* Recognition during key event moments

* VIP access for select guests or team members (10) )

_ . N 1 Available
* Social and email partner recognition
* Exclusive category protection where applicable
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PARTNERSHIP OPPORTUNITIES:
FOUNDING PARTNER

Includes premium visibility, partner recognition, event access,
vendor presence, and programming integration.

* Logo placement on event website and partner materials
* Dedicated vendor table space (6' x 6)
* (2) Two VIP passes, (2) Two Market (GA) passes

* Social and email partner recognition
* Founding Partner recognition for year 1-3.
* (1) One dedicated 35-minute breakout room session for a

focused presentation, subject to Future Wealth approval 5 Available
and audience fit.

10
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PARTNERSHIP OPPORTUNITIES:
PREMIUM 20x20 BOOTH

High-visibility booth space for brands that want a larger
presence at Future Wealth 2026.

* Premium 20x20 booth footprint
* Located near the main hall entrance
* High attendee traffic and visibility

* |deal for demos, activations, and lead generation
* Direct access to investors, founders, operators, and
wealth-focused attendees

* Includes (2) VIP passes and (4) Market (GA) passes 2 Available
* Limited premium inventory

11
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PARTNERSHIP OPPORTUNITIES:

VENDOR TABLE

Standard vendor table space for brands that want a direct
presence at Future Wealth 2026.

* Dedicated vendor table space (6' x 6')

* Direct access to Future Wealth attendees

* |deal for conversations, demos, and lead generation
* Brand visibility in the vendor area

* Includes (2) two Market (GA) passes $ 1 K

 Listed as an event vendor $1K Early Partner Rate / $2.5K standard
* Limited table inventory

12
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ADDITIONAL PARTNERSHIP

OPPORTUNITIES

Strategic integrations designed for premium visibility, executive access, and long-term-alignment.

B L2 Y Py

—
EXECUTIVE LOUNGE

ARRIVAL EXPERIENCE TRACK PARTNER
PARTNER

PARTNER

MAIN STAGE
PARTNER

PRIVATE NETWORKING
NIGHT PARTNER

Premium brand exposure
through networking, lounge
signage, hospitality
branding, and visibility

among VIP attendees.

$25K

2 Available

Brand alignment with VIP
/ executive networking
area, signage, hospitality
visibility, and premium

attendee access.

$20K

1 Available

Brand visibility across
main stage programming,
opening/closing
moments, and featured

sessions.

$35K

2 Available

Align your brand with our
exclusive VIP networking
experience and high-
value relationship-

building environment.

$20K

1 Available

Position your brand
within one of our core
content tracks and
connect with high-intent

audiences.

$10K

4 Available
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Sponsorships « Vendor Opportunities « Strategic Partnerships

PARTNER WITH
FUTURE WEALTH

Email: partners@futurewealthconference.com

Web: futurewealthconference.com
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